
 

I have been an IBO for approx 10 years. My goal all along has been to have an avenue to retire 
w/o having to depend on the government for subsidy, live in a trailer home somewhere far from my 
children, live on the streets, or live w/my children and thereby be a burden to them and myself.    

Prior to becoming an IBO, I was looking for an avenue that was honest, legal, moral, a level 
playing field for anyone, and that would provide a residual income.  Being associated w/ Quixtar, 
and being an IBO, is the only place in which meets these requirements.   

I have found the educational system provided for the products and partner stores, have been 
valuable. In my opinion, the Board has been exacting and strict in their vigilance of honesty, and 
legality, which has been very important to me.  I have thus far, not seen, heard, or felt that I was 
doing anything dishonest, or illegal. 

At the time I registered, I was shown more then enough information to make an informed consent.  
As an RN, working at one of the largest medical centers in Los Angeles, a physician needs to gain 
an “informed consent” on procedures that are life and death, not  a business decision.  The patient 
doesn’t have to wait 7 days before a surgery, or a procedure; therefore, waiting 7 days before 
registering is ludicrous. As is giving references, full litigation lists, full disclosure of income.  I 
have yet to hear a patient asking for any of these items prior to allowing the physician to cut them 
open and take out something, replace something, etc.  Come on, let’s be real!   

True, there should be a period of cancellation, in which all moneys are returned.  We don’t require 
a prospect buy an inventory supply costing thousands of dollars.  We require an IBO buy for 
themselves, and products that their friends, families, and neighbors want and need.  This doesn’t 
require an inventory: it requires going on line, ordering the specific products, and having the items 
shipped to person’s home.   

I share only the average monthly income as stated in the SA-4400, and the minimum potential.  I 
attempt to gear my presentation to what the prospect has as a goal, ie, getting out of debt, enough 
income to pay for a down payment to a home.  It would never be appropriate to provide financial 
records to a prospect, because the income fluctuates from month to month, and goes steadly 
upward. I do tell them what my average is, and explain only a modest change in lifestyle, one that 
doesn’t overwhelm the person.  Everyone is different, and is coming from a different lifestyle, 
economic, educational expectation of what they have expected from life.  All I can do is show them 
what their possible potential could be, if that is what they want.  I ALWAYS explain to prospects 
this is NOT a get rich scheme, that it requires time, effort, learning, and change.  What I find 
interesting, is that prospects who turn me down, because of my explanation, go to something else 
that does offer a get rich quicker then we do, and 99% of the time they fail.  

Personally, if the Quixtar compensation, business plan with its already legal restrictions, and honest 
and reasonable disclaimers were in anyway jeopardized, this country will go into a economic 
decline before the baby boomers even get a chance to w/draw their money from the stock market.   
This corporation is world wide, and you will only help people in other countries around the world 
have an even more advantage over us as it is.  You have allowed resourcing out of country, 
crippling our country’s work force w/o jobs, and now you are contemplating setting us up for one 
of the biggest economic disasters this country will ever see.  I don’t think you are truly looking at 
the big picture, otherwise, you wouldn’t even contemplate this issue.  Please head our warning. 


